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BusHayeHo CyTHiCTH MOHATTHA “ejieKTPOHHA kKoMmepuis”. HaBeaeHno icropuuHi eranu
PO3BUTKY eJeKTPOHHOI KoMepuii Ha puHKy. IlopiBHAHO cHcTeMH eJeKTPOHHOI KoMepuii
O0izHec-no-cnoxkuBauya (B2C) i3 cucremamu B2B ta B2G. InentudikoBano Buroam Bia
eJIeKTPOHHOI KoMepuii 3 mo3umii pisHux rpyn creiikxosajaepiB. IlpoananizoBano ocHOBHi
TeHJeHlii po3BUTKY eJekTpoHHOI koMepuii B2C y kpainax Cxignoi €Bponu 3 akneHTOM
yBaru Ha Ykpaidi. BusiBieHo Ta 00rpyHTOBaHO PU3HUKHU, 0 MOKe CIIPUYUHUTH PO3BHTOK
ejekTpoHHOI komepuii B2C. OxapakTepu3oBaHo NposiB e(eKTy iHCTHUTYHiOHAIBLHOIO
BHUTICHEHHS] BHACJIIIOK 3POCTAHHA PUHKY eJIeKTPOHHOI koMepuii B2C.

Ki11040Bi cj10Ba: eleKTpOHHA KOMepLisi, iIHTepHEeT-Mara3uH, cucreMa 0i3Hec-10-ClOKMBaya,
PU3MKH, epeKT iIHCTUTYHIOHATHHOT0 BUTICHEHHS, TOPTiBJIsA, iHTePHET-cepeioBUIIe, PO3BHTOK.

IMocTanoBka npodJiemu

dopMmyBaHHs 100aabHOI 1H(QOPMAIIHHOT €KOHOMIKM TICHO IOB’SI3aHO 3 IOSIBOIO Ta 3POCTaHHSIM
PHHKY eleKTpoHHOI komepiii. OpraHizailiss Mepex on-line mpojaaxiB i3 KOXHHM POKOM BiJlirpae Bce
BaYKJIMBIIIY POJIb Y PO3BUTKY TOPTIBIi Pi3HUX KpaiH CBITY, COPUYHHSIOYA HEMUHYYl CTPYKTYpHI 3MIiHH B
EKOHOMIIlI X KpaiH. Ha3Bani 3MiHM mepeayciM OB’ s3aHi 3 YTBOPEHHSIM TpaHCHAI[IOHAILHUX KIIACTEPIB,
B SKHX HE TUIBKH KOHIICHTPYIOTBCS IHTEJEKTyallbHI Ta iHHOBAIMHI pecypcH, aiie i 3 SBISIOTHCS Ta
MOUIMPIOIOTHCS BapiaTUBHI CUCTEMH Ta (OPMHU eNIEKTPOHHOI KoMepIlii. BapTo Haromocuty, 1o 1i KiacTepu
4acTO 3HAXOMATHCS 11032 MEKaMU IOPUCIUKIII OKpEeMHX JACp)KaB, 1 CYO €KTH TOCIIOAapIOBAaHHS, IO
BXOJATH JI0 iX CKIaay, OTPUMYIOTh Kpalldi JOCTYN JO PUHKY Ta MaloTh HUXKYi TPaH3aKIiiiHI BUTpaTH
MOPIBHSIHO 3 IHIIUMU Cy0’€KTaMH TOCIIOAapIOBaHHS.

Cucrema enexrponnoi komepirii B2C (business-to-consumer — 6i3Hec Uisi CIIOKKWBava) HHUHI CTala
ONHi€I0 3 HalimomynspHimmX. [i MOmMpeHHs Ha PUHKY BKE€ HHHI CyTTE€BO BIUIMBAE€ HA 3araiabHUii
COIiaJIbHO-eKOHOMIYHUH PiBEHb PO3BUTKY 0araTboxX KpaiH CBITY.

VYpaxoBylour HaBelleHEe BUIIIE, JOCTIPKEHHS 0cOOIMBOCTE PO3BUTKY €IEKTPOHHOI KOMEpIIii 1acTh
3MOTy, 3 OTHOTrO OOKy, ileHTH(iKyBaTH BUTOIU Ta BU3HAYWUTH WMOBIPHI PHU3HKH, ITOB’s3aHi 3 iMILIe-
MEHTAI[I€I0 Ta PO3MOBCIOKEHHSM ii crcTeM Ta (OpM, a 3 IHIIOro — BUSBUTH Cy4acHi TPEHAU PO3BUTKY
enexTponHoi komepii B2C y kpainax CxigHoi €Bponu (y T. 4. YKpaiHi), 3p0OHTH JesKi MOpIiBHEHHS W
OKPECIIUTH TMEPCIEeKTUBU iXHIX MOXIMBHX 3MiH. OcTaHHE OCOOIMBO aKTyalbHO 3 MOTIISAY PO3pPOOTICHHS
CTpaTeriyHux IJIaHiB PO3BHTKY ellekTpoHHOT koMepiii B2C sik B YkpaiHi, Tak i B iHIIUX KpaiHax CBiTy, a
TaKOXX MIPOTHO3HOT'O OIIIHIOBAaHHS BIUIMBY On-line TOPriBIIi HA Pe3yabTaTH AiSUTBHOCTI TPAAHIIIHHOT MEpexKi
PO3IPiOHOT TOPTiBII SIK Y KOPOTKO-, TAK Y JOBTOCTPOKOBIH MEPCIEKTHBI TOIIO.
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AHaJi3 0CTaHHIX JOCHiTKeHb i myOaikamiii

Bapro HaromocuTH, 110 pi3Hi acriekTy 3ade3neueHHs eeKTHBHOI opraHi3allii eleKTpOHHOI KOMepIIii
Ta OKpeMHX 11 CKIIQIOBHX, CTaHy ii pO3BUTKY Y CBIiTi, cienu(}iKi MPUAHATTS yIPABIiHCHKHUX PIillIeHb 1010
on-line komyHikamid y cdepi TOprieii Oyau HpPeAMETOM JOCHIIPKEHb 0araThoX SK IHO3EMHHUX, TaK 1
BiTUM3HAHUX yueHuX. Tak, Hanpuknana, C. Kepeii ta C. I1. Cirye [1] BctanoBwIm, siKi iHpOpMaIliiHi caiiTu
€ HUHI OUTBII MPIOPUTETHUMH ISl PO3APIOHMX OpraHizailiil Ta BUPOOHHKIB, 110 MPArHYTh caMi 3aiMaTHCS
30yTOM CBO€T MPOJYKIIii, a TAKOX 3aMpONOHYBall METOAWYHUN MiAXiJ 0 BHOOPY ONTHMAIBLHOTO CalTy
3aJIeXHO BiJ| crienudiky ToBapy, on-line KOMyHiKallii npoaaBus Ta ePeKTy mepexpecHoro iHOyTBOPEHHS
Mixk on-line Ta off-line kamamamu peamisauii Toapis. M. Yenr ta 3. Xionr [2] BU3HAYMIM yMOBH, IIO €
ONTUMAJIBHUMHU JUIS BIAKPUTTS IHTEPHET-Mara3uHiB BHPOOHMKOM Ta PO3APIOHMM MPOJABLIEM, a TaKOXK
BHSIBHJIH, 1110 OaraTokaHaJIbHUH po3pi0 He 000B’SI3KOBO € HAHKPAIlOK CTPATEriero IS JOMIHYIYOro Ha
PHHKY TiAnpueMcTBa po3apioHoi Toprism. A. A. Mazapaki Ta O. O. KasyH [3], mpoanaiizyBaBim MoJieli
ENIEKTPOHHOI TOPTIBIIi, BA3HAYMIIN CEPETHHOCTPOKOBI MIEPCIIEKTHBH PO3BUTKY CIEKTPOHHOT KOMEPIIii cepe
opranizaiiii po3apioHoi Toprieni B Yikpaini. C. B. ManoBuuko [4] mpo aHamizyBaia pPO3BUTOK MiXK-
HApOIHOI eNeKTpoHHOI TopriBmi mpotsrom 2010-2014 pp. Ta 3anponoHyBalla HAyKOBO-METOAMYHHHA
MiX11 10 MPOBEACHHS JIOCHIPKEHb TPAEKTOPil PO3BUTKY EINEKTPOHHOI TOPTiBIi HA MDKHAPOJAHOMY PIBHI.
A. M. Onapuenko ta K. B. Ciogap [5] oxapakrepu3yBaiu OCHOBHI MPUHITUIIM BUKOPUCTAHHS eJ1IEKTPOHHOT
KOMeEpIIii Ta pO3IIISIHYIH CIIOCOOM PO3BUTKY €JIEKTPOHHOI TOPTiBII B YKpaiHi, 3’CyBaBIIN MPUYNHH, IO
HEraTHBHO IMO3HAYAIOTHCS HA I[bOMY PO3BHUTKY TOIIIO.

Buainenns HeBUpilIeHUX paHillle YACTHH 3arajbHOI MPodJaeMHu
[Ipote sk BUIICHA3BaHI HAYKOBI[, TaK W IHIN J0CI MPUAUIUIM HEIOCTAaTHBO yBaru 0€3M0OCepeaHbO
MUTAHHIO PO3BHUTKY €IEKTPOHHOI Komepilii B2C. MajoBUBUEHNMH 3aJMINAOTHCS W OCOOIUBOCTI IBOTO
PO3BHUTKY y pi3HHX KpaiHax CxigHoi €Bpomnu, y T. 4. TPEHAM €IEKTPOHHOI KoMepIlii B YKpaiHi, 1o ¢op-
MYIOTbCS Yy TEpiof, KOJM KpaiHa IocTajia Iepe] HEOOXITHICTIO HarajJbHOI0 BHPIIICHHS CKJIAIHUX
3arallbHOeKOHOMIYHHX Ta TEOMONITHYHUX MPoOIeM.

i crarri

[MonsiraroTh y: BU3HAYEHHI OCHOBHHMX TEHACHIIM PO3BUTKY PUHKY eleKTpoHHOi komepmii B2C y
kpainax CxigHoi €Bponm, y T. 4. YKpaiHW; BHSABJICHHI WMOBIPHUX PH3UKIB BHACIIJIOK TOJAIBIIOTO
3poctaHHs enekTpoHHoi komepitii B2C. [l mocsArHeHHS MOCTaBICHHMX I[UICH 3aIllaHOBAaHO TaKOX, ITO-
nepiie, BU3HAYATH CYTHICTh MOHATTA “‘€JIEKTPOHHA KOMEpIlis’; IMO-Apyre, HABECTH ICTOPHYHI eTaru
PO3BHUTKY €JIEKTPOHHOI KOMEPIIil; MO-TpeTe, MOPIBHATH TaKi CHCTEMH eNeKTpoHHOI kKomepiiii, sik B2C, B2B
ta B2G; mo-yerBepre, iNeHTH(IKYBATH BHTOAM BiJl EIEKTPOHHOI KOMEpIii 3 TO3WIIA PI3HHX TPyl
CTEHKXOJIJIEPiB.

Buxan ocHOBHOTO MaTepiajy

V pizHux iHdopmariifHux mkepenax [2; 3; 5-8 Ta iH.], BU3HAYAIOYM CYTHICTH MTOHATTS “‘€JIeKTPOHHA
komepiis” (anri. Electronic commerce), HAyKOBII Ta MPAaKTHKH, SK MPABHIIO, TIOB’S3YIOTH ii 3 JLIOBOIO
AKTHUBHICTIO YW B3a€EMOJIIEI0 Cy0’eKTIiB Oi3HECY Yy HpoIleci KYIiBIi-MPoaaxy TOBapiB / OCIYr a0 CICIH-
¢iunor0 GopMoro ToOprieii UM Oi3HEC-POIECY 3 BUKOPUCTAHHSIM CYYacHHX iH(QOpPMAIIHHUX TEXHOJOTIH,
TEJICKOMYHIKAI[IfHUX cucTeM Tomo. Bomunouyac y 3akoni Ykpaini “IIpo eneKTpoOHHY KOMepIio” Iie
MOHATTS TPAKTYIOTh SIK “‘BIIHOCHHU, CIPSIMOBAaHI Ha OTPHUMAHHS NPUOYTKY, IO BUHHUKAIOTH MiJ dYac
BUMHEHHS MTPABOYMHIB 1010 HAOYTTS, 3MiHU a00 MPUIMHEHHS UBUTFHUX MPaB Ta 000B’SI3KiB, 3/iHCHEHI
JMCTaHIIMHO 3 BUKOPUCTAHHIM 1H(pOPMaIifHO-TEIEKOMYHIKAIIHHUX CHCTEM, BHACIIIOK YOr0 B YYaCHUKIB
TaKMX BIIHOCHH BUHHMKAIOTh ITpaBa Ta 000B’s3KK MaiiHOBOT'0 Xapakrepy” [9].

Ha namy nymky, nedinimii, ge eIEKTpOHHY KOMEPIIIO PO3IIISAalOTh TUIBKH SIK OJHY 3 (GopMm
TOPTIBJI, € 3aHAATO OOMEKEHUMH, OCKIJIBKH 10 €ICKTPOHHOI KOMEPIIil MOps/ 3 eIEKTPOHHOK TOPTIBIICO
(anrn. E-Trade) Takoxk BiTHOCSATH: eleKTpoHHHME MapkeTwHr (anri. E-Marketing); enexTponHuMit 0OMiH
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inpopmarniero (anria. Electronic Data Interchange); enekrponnmii 6ankinr (anri. E-Banking); emextpoH-
Huii pyx kamitany (aHrnn Electronic Funds Transfer); emekrpoHHI cTpaxoBi mOCAyrd (aHIJL
E-Insurance) i T. n. Tomy HaBeneHy BHUIIE 3aKOHOJABYY IMPE3EHTAIiI0 CYTHOCTI €IEKTPOHHOI KOMepIlii
Yyepe3 BiTHOCHHHU, 1110 31HCHIOIOTHCS AUCTAHIIIHHO 3 BAKOPUCTAHHIM iH()OpMAaIliHHO-TEICKOMYHIKAIIHHUX
CHUCTEM 1 BHACIIJOK SKUX MDK IX yJaCHMKaM{ BHHHUKAIOTH MpaBa i 00OB’SI3KM MaWHOBOTO XapakTepy,
BBa)XaEMO OLIbII MPUAHATHOIW. BomgHOYac 00’€KTUBHO YCBIIOMITIOIOUH, IO €JIEKTPOHHA KOMEPIlisS — IIe
cdepa mudpoBoi EKOHOMIKH, PEKOMEHIYEMO MPH PO3KPHUTTI ii CYTHOCTI 3BEpPTATH yBary Ha Te, IO BOHA
MICTUTh SIK TOPTOBi, TaK 1 ()iHAHCOBI TpaH3aKIIil, 10 MPOBOAATHCS 3a JIOTIOMOTOK0 KOMIT IOTEPHUX MEPEXK,
cienuQpiuHUX iHPOPMaIIHIX TEXHOJOTIH Ta MPOrpaMHHX MPOAYKTIB, a TAKOXK Oi3HEC-TIPOIIeCH, MOB’A3aHi
3 BUKOHAHHSM 3a3HaYCHUX TPAH3aKI[iH.

3araibHOBIZIOMO, IO MEPIIi HAWMPOCTIMI GOpMHU eNEeKTPOHHOT KOMEPIIii 3’ IBIITUCH e Y 60-Ti poKH
XX CT. Ta MEepPEeBaKHO 3aCTOCOBYBAJIMCA TpaHCHOPTHUMHU KoMmaHisMu CIIA st 3aMOBJICHHSI KBUTKIB Ta
oOMiHY I1HQOpMAIIEI0 MDK PI3HHUMHU CIy)KOaMH LWX KOMIIaHid Iepea MiAroToBKow 1o peiicie. Lleit
ICTOpUYHHUE eTan PO3BUTKY €IEKTPOHHOI KOMepIIil MmoB’si3aHuil i3 3ampoBapkeHHAM “‘Mainframe-based”
JIOZIaTKIB, a TAKOXK PO3POOKOIO 1 BIIpoBaKeHHIM Tak 3BaHOi cucteMu SABRE (Semi-Automatic Business
Research Environment). Ha 3miHy mepiogy cTaHOBIIEHHS Ta (pparMeHTapHOrO PO3BHUTKY EIEKTPOHHOI
KOMEpIlii HpUUIIOB Tepiod KOHcodimamii 3ycuib, koaud y 70-x pokax XX CT. po3moyaBcs pyx 3a
00’elHAHHS CTaHIAPTIB €IEKTPOHHOro oOMiHy aaHuMu Mik opranizamismu — EDI (Electronic Data
Interchange). ¥V 90-x pokax XX cT. Ha pUHKY 3’ SBJISIOTBCS Ta MOIIMPIOIOTECS Web-TexHoI0riT Ta BUHUKAE
HOBa (hopMa ENEeKTPOHHOI KOMepIii y BUTJISAII iHTEepHET-Mara3uHiB. BapTo 3ayBakuTH, IO PO3BHTOK
Inrepuery B ocranui gecsatupiqusi XX CT. 3yMOBUB MMOSBY PI3HUX CHUCTEM €NEKTPOHHOI Komepilii (abo
MoJIeNiel B3aeMOJIl B €ICKTPOHHIM komepiii): OisHec-m0 OizHecy (B2B); GisHec-mo cnokupaua (B2C);
cnoxuBad-n0 cnoxkuBada (C2C); Oi3nec-n0 ypsany (B2G); ypsa-no-cnoxusada (G2C). Kpim Toro, Ha
PUHKY B IIefi Yac ToYajay aKTHBHO PO3BHBATHUCS TEXHOIOTil MOOUIBHOI TOpPriBii (aHTI. m-commerce),
TOOTO 3’SBUJIMCS HOBI MOXKITUBOCTI ISl MTOJANBIIMX TpaHCPOpMAIliil eneKTpOHHOI KOMepIlii 3 BUKOPHUC-
TaHHSIM MOOLTBHUX JOJNAaTKiB, a y 1997 p. OyB po3poOieHHI BIIKPUTHH CTaHIApT IJIsi EIEKTPOHHOL
topriii mMix mignpuemctBamu OBI (Open Buying on the Internet), mo npusHadeHWil AN yCyHEHHS
HAJUTUIIKOBOI pOOOTH TpW 3aKyIiBIi, MiHIMIi3amii MOMHWJIOK, 3MEHIICHHS TPYAOBHX 1 TpaHCAKI[IHHUX
BUTpAT.

BBaskaemo, 110 eTamn PO3BUTKY E€IEKTPOHHOI Komepilii 3 mouyatky XXI cT. i 70 CbOromHi MOXHa
YMOBHO Ha3BaTH eTaroM KoHBepreHiii abo cuueprii. Ha mpoMy erami THpoCTEKyeThCs HaMaraHHS
OTpUMATH CHHEPreTUYHUH e)eKT BiJl MOJAIBIIOr0 30JIMKEHHS (KOHBEPTEHIIiT) TpaIuIiiHHOl Ta eleKTPOH-
HOi KoMeplii, mo BixOyBaeThCsl HA (QOHI MPOIECIB CIPOIIEHHS IOCTYIY J0 Mepexi [HTepHeT y pi3HHX
KyTOUKaX CBITY Maii’Ke BCIX BEPCTB HACEIEHHS, aKTUBHOT'O PO3BUTKY COIIaIbHUX MEPEXK, CIIPHUHSATTS BCE
OUIBIIOK 1 OUIBIIOI KUTBKICTIO JIIOACH EIEKTPOHHOI KOMEpIii SK HEBiI €MHOI YacTKU CBOIO
MOBCSAKJCHHOT'O JKUTTS, MEPMaHEHTHOI MOJEpHi3alii KOMIT FOTEPHUX TPHUCTPOIB, MOSBU Ta MONIMPEHHS
xmapHux TexHonorii (anri. Cloud Technologies) Ta TexHonoriit Benukux danux (anri. Big Data) Tormo.

VY mporeci aHami3y eramiB PO3BUTKY EJIEKTPOHHOI KOMeEpIlii OyJIo BCTAHOBJICHO, IO OJHIEIO 3
MepIInX, M0 3’ABUjacsd Ha PUHKY, HAUMTOMIMPEHININX 1 MOMYJISPHUX CHCTEM EJIEKTPOHHOI KOMEpIIii € Ta,
o mnependadae B3aeMOMIi0 Oi3Hec-Io-cliokuMBada. Ll cucrema sBiase co0OK MOIENb B3aEMOIIL
MIANPUEMCTB / KOMIIAHIM 31 CIOKUBayaMH, 10 HAJA€ MEPIIMM JOAATKOBI MOMKJIMBOCTI IS IPOCYBaHHS
CBOiX TOBapiB Ta/abo mochnyr 0e3nmocepesHbo N0 CIIOKUBAYiB, a JIPYrUM — OLIbIIE MOXIUBOCTEH IS
BHOOpPY, 3a0e3meuyroun npsamMuii (0e3 OyIb-IKHMX IOCEPEAHMKIB) PyX TOBapiB / MOCIAYr Bin Oi3Hecy 10
KIHIIEBUX CIIOKMBa4iB 3a jomorow IHTepHery. s kpamioro po3yMiHHs crneuudiku cuctemu B2C
JOIIBHO 11 TOpiBHATH 3 cucremMamMu B2B ta B2G, BM3HAuMBIIM 1X OCHOBHI BITMITHI XapaKTEPHCTHUKU

(tabm. 1).
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Tabnuys 1
IopiBHsAHHSA cucTeM eeKTpoHHOI komepuii B2C, B2B ta B2G*
Cucrema ) Cy6’extH ) AJbTepHATHBHU BIIPOBAKEHHS Y CUCTEMY
€JIeKTPOHHO] A LinpoBa ycraHoBKa X — X
KoMepii TIPO/IKIB 3aKyMiBII 3MillIaHy
. . Web- .
. [pstMuii ipozask TOBapiB / IOCITYT . EnextponHi
biznec Ta . BITPHHH, . .
B2C . KIHIEBUM CIIOKHBA4aM 3 - (BipTyautbHi)
CIIOYKUBaYl . - IaTepner- .
BUKOPHCTaHHSM IHTEPHET-TEXHOJOT 1 AyKIIOHA
Mara3uHu
Tlpa GizHecn BcraHoBneHHs Ta miATpUMaHHs Web- Topro- OOMiHH,
. KOMEpLIMHNAX B3a€EMOBITHOCHH MiXK BITPUHU BeJIbHI ayKIIOHA
B2B (TmimmpuemcTBa cpH IEH TP, - YKLIOHH,
/ Kommanii) BUPOOHMKAaMH, BUCTPHO IOTOpaMH, TOPrOBeNIbHI | MalIaH- | TOPTrOBEbHI
JIIepamMu MalJaHuIuKH YUKU MalJaHuIuKH
[Mponasx ToBapiB / mociyr ypsay
B2G bizHec Ta ypsx | (meprkaBHUM OpraHizaiiisM) 3 ToproBenbHi MaiiaHINKH

BUKOPHCTaHHSM IHTEPHET-TEXHOJIOT 1

* Po3pobaeno asmopam.

[losiBa Ha PUHKY Ta PO3BUTOK ENEKTPOHHOI KOMEPIIii, SK CBIMYUTH MDKHAPOTHHWHA MPaKTUIHUI
JOCBiJ, 3MIHWIA KITIOYOBl1 (pakTOpHM ycmixy, [0 3a0e3MeuyloTh KOHKYPEHTOCIPOMOXHICTh Oaratbox
cy0’exTiB TocmonaproBaHHs. SKmo B JoiH(pOpMAaliiiHy ernoxy KOHKYpPEHTOCIHPOMOXKHICTh OpraHizamii
3ajexalna rnepenyciM Bill iX BHYTPIIIHBOTO MOTEHIiaTy (TOOTO pecypciB i opraHi3amiiHUX 3/IaTHOCTEH) Ta
PI3HOTO POy TEXHOJIOTYHUX PO3POOOK, TO B eroxXy (OpMyBaHHS MEPEXKEBOI EKOHOMIKH BOHA BCe Oiblie
3aJIeKHUTh BiJ] pPO3BUTKY EIEKTPOHHOI KoMmepIlii, y T.4. y ¢opmi B2C. IHTepHeTr 3 KOXHHM pPOKOM Bce
rnubie “Bpocrae” y Oi3Hec i, SIK HACTIIOK, HA PUHKY 30UTBIIYETHCS BiIaJa THX, XTO BOJIOJIE€ MEPEKEBOIO
iHppacTpykTypoto. [1ocTiiHO MPOCTEKYETHCS MPUPICT KUTBKOCTI MiIPUEMCTB-BUPOOHHUKIB, SIKi JOCTATHHO
JIETKO Ta MBUIKO OTPUMYIOTh KOHKYPEHTHI IepeBar 3aBJIsSK{ iMiTallil JOCSITHEHb CBOIX KOHKYPEHTIB Ta
CTa€ TNPAKTUYHO HEBAXKJIMBO, J€ PO3MIlICHI BHUPOOHMYI TMOTYXXHOCTI ab0 sKI camMe TEXHOJIOTIi
BHUKOPUCTOBYIOThCS JUII BHPOOHHWITBA ToBapiB. [Ipy mboMy camMe JOCTYN 10 TJI00AaTbHOTO PHUHKY,
MOB’SI3aHUM 3 PO3BUTKOM EICKTPOHHOI KOMEPIIii, BiJKpHBaE Tepe]] IMMHA BUPOOHMKAM HOBI MOXKJIHBOCTI
JUIsl 3BMIITHEHHS CBOiX KOHKYPEHTHUX IMO3HIIIH Ha pUHKY. | TOMY y Hall 4ac, sk CIyITHO 3ayBa)KylOTh JIEsKi
HaykoBIi [10], TpagumiliHi ceKTOpU BUPOOHHUIITBA TPaHCPOPMYIOTHCS B TIO0ANBHI, B SIKMX KOHKYPEHTHI
MO3HIIIi KOMIIAHI Ha JIOKAJIbHOMY MICIICBOMY Ta 3arajbHOHAI[IOHAILHOMY PHHKAax BH3HAUYAIOTHCS IX
rI100aJIbHUMH TO3ULIISIMH.

Bumieonucuni 3MiHM 3yMOBHIIM CTPYKTYpPHY TpaHc(hOpMaIllilo €KOHOMIYHHMX BiJIHOCHH Ta CTalld
MPUYMHOIO HACTYITHUX TNTO0ABHUH 3pYIICHb Y CBITOBIM ekoHomini [3; 4; 11]:

— posIapyBaHHS, 3aBISKH YOMY Yy CBITOBI €KOHOMINi (OPMYIOTHCS HOBi, HIBHJKO 3pOCTarodi
ranysi 3 MiJIBUIICHOIO0 MPHOYTKOBICTIO;

— 3pOCTaHHS EKOHOMIYHOTO 3HaueHHs Oi3HEec-Mepex, M0 BU3HAYAIOTh KOHKYPEHTHI TiepeBaru Ha
rI100aIbHOMY PUHKY;

— moaut iHdopMaIifHUX 1 TOBAPHUX MOTOKIB, BHACIIIOK YOro BiOyBaeThes ritolaiizallis yrof i
BOHH MOXYTh OJTHOYACHO YKIIQJIaTUCS [T0 BChOMY CBITY, HE3aJIEKHO BiJl MiCIle3HAXO/DKEHHS TOBApY;

— MiJABHINCHHS TPIOPUTETHOCTI PO3BUTKY EKOHOMIK 3 “3pOCTAIOUMMH JIOXOAaMH~ 32 PaxyHOK
rI100aFHOTO MEepepo3NoIlly MaTepialbHUX i iH(OpMAIliiTHIX MOTOKIB;

—  TIOCWJICHHS TSHIEHIIII 10 1HIUBIAyaTi3allii Mpoaaxis.

Oxapakrepr3oBaHi TpaHc(opmallii, 3 OAHOr0 OOKY, CTUMYJIIOIOTh PO3BUTOK TOPIiBII, Jarouu i
HOBHI IHHOBAI[IMHUI IMITyJIbC, a 3 IHIIOIO — y CTpATerivyHiil MepCleKTUBI MPU3BEAYTh O 3MEHIICHHS
KaHAIIB TPaJUIIfHOI ONTOBO-PO3APIOHOI TOPTIiBII, OCKUILKMA BXKE€ HUHI YaCTHHA TPAaH3aKIIHHUX BHUTpAT,
OB’ SI3aHUX 3 JISUTBHICTIO PO3JAPIOHMX Ta ONTOBUX 00’ €KTIB, MEPEPO3MNOAUIIETHCA MK CIIOKMBAayaMH Ta
JIOTICTUYHUMH TIpoBaiiiepamu. Ha Hamy qyMKy, MOMIMPEHHS MPAKTHKA TAKOTO TEPEpO3IOALTY OCOOIHUBO
aKTyajilbHa B YMOBaX €KOHOMIYHOI'O CIajay, KOJH, 3 OJHOr0 OOKY, CIIOXKHMBa4Y, a 3 IHIIOIO — BUPOOHUKHU
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IIYKAIOTh MUIIXH CKOPOYEHHS CBOIX BHUTpAT: MEPINi 3 METOI 3aJI0OBOJICHHS TIOMHTY, a JIPYri 3 METOI0
MIJBHUIICHHS PiBHS €()EKTUBHOCTI MIsUTBHOCTI Ta 3MIIHEHHS CBOIX KOHKYPEHTHHX IO3MIIIH HA PUHKY.

HazBanwmii epepo3noii € sckpaBUM MPUKIIAI0M MTPOSIBY TaK 3BaHOTO eeKTy “IHCTHTYIiOHATLHOTO
BUTICHEHHsI”, KomH, sik mucaB C. Boym3 [12], mpucyTHICTh OJJHOTO IHCTUTYTY MOpYIIye (YHKIIOHYBaHHS
iHmoro (y HaloMy BUMAAKY — PO3BUTOK €NEKTPOHHOI KOMEpIIil MopyIye 3BU4aliHi TEHACHIIT PO3BHTKY
po3apibHOT Ta onToBoi TopriBmi). Came ToMy JAeski Haykosli [13], ypaxoBylOUH MOIMIUPEHHS eIEKTPOHOT
komepitii B2C, sik OCHOBHI MPIOPUTETH IOAAJBIIOTO IHCTHTYIIIHHOTO PO3BUTKY PO3APIOHOI TOPTiBII
HA3UBAIOTh PO3POOJICHHS iHPOPMAIIHIX CUCTEM YIPABIIHHS PO3JPiOHOI0 TOPTIBJICIO, 110 MICTUTHME HE
TLUTBKH TIOCTAYaHHS TOBapiB y MEXax TI00aIbHOTO MPOCTOPY, @ 1 3HU3UTh PU3UKHU 3/IIHCHEHHS TUIATSXKIB 3
JOTPUMAHHSAM BCiX OaHKIBCBKMX BHMOT. [HaKIe Ka)KydH, ChbOTOJHI TI100abHa KOHKYPEHIlis Y po3apiOHii
TOPTiBJIi, OPIEHTOBaHIA HAa MAacOBOI'0 CIIOKMBaya, PO3TOPTAETHCSA HE Ha PIBHI mepeBar y piHAHCOBOMY Ta
TOPTOBENBFHO-OpraHi3aiiHOMy TOTEHIlialli MiANMPUEMCTB TOPTIBIi, a Ha PiBHI PO3POOJCHHS SIKOMOTa
JOCKOHATMIMHKX iHpOpMalidiHUX cucTeM ynpaBiiHHA. [Ipy upomy crenudika BeIeHHS €IEKTPOHHOT
KoMepIlii 3ymoBuiIa GopMyBaHHS y Hel HOPIBHAHO 3 TPAAMIIIMHOIO TOPTIBJICK YHIKAIbHUX KOHKYPEHTHHUX
TepeBar, 110 CIPHUAIOTH ii MPUCKOPESHOMY €KOHOMIUHOMY 3pocTaHHI0. [le: mMpoKi MOKIMBOCTI 3aaydeHHS
pecypciB r100aNbHUX PHHKIB Ta CKOPOUYEHHS JIAHIIIOTA PYXY TOBapy BiJl BAPOOHUKA 70 CIIOXKHBAYA.

BapTo Bij3HAYUTH, 110, BIIKPUBAIOYM HOBI MOKJIMBOCTI JUIS CITIOKMBA4iB Ta BUPOOHHUKIB 3 YChOr'O
CBITY, PO3BUTOK €JIEKTPOHHOI KOMEPIIii MiCTHTh MPUXOBaHI PU3UKH ISl THX KpaiH, Jie He aKyMYJIOIThCS
(a00 10 SAKMX HAIXOAATH MYXKE HM3bKI) TUBIACHIN BiJl IIbOIO PO3BUTKY Ta BOJHOYAC BiIOYBA€ETHCS CBOTO
poxy aerpazaaiisi (CKOPOUYETHCS Mepeka) TPaAUIIHHUX KaHaliB po3ApiOHOI Ta OMTOBOI TOPTIBIi, TOOTO
napajienbHO YTBOPIOIOTHCS 30MTKH BiJl 3MEHIIEHHS 00CATIB TOBAPHOTo 00Iry BCepenuHi KpaiHH.

Po3BuTok enekrponHoi koMepitii B2C npsiMo moB’si3aHui 3 TIMOMHOIO TIPOHUKHEHHS [HTepHETY. Y
kpainax CximHoi €BpoOITH 1Ii MOKa3HHUKH, 10 XapaKTEePU3YIOTh 110 TIIMOWHY, Ha JKallb, TOKU 3aJIHIIAIOTHCS
Ha HIDKYOMY PiBHI MOPIBHSHO 3 IHIIMMH KpaiHamu €Bponu (Tabi. 2). Beranosieno, mo B YkpaiHi piBeHb
JOCTyIy 10 IHTepHeT CyTTEBO HIDKYME BiJ| cepelHBOro piBHS MO BCiM Kpainam CximHoi €Bporu, xoda
CepeHbOPIYHMIA TEMIT IPUPOCTY IILOTO piBHS BIpooBxk 2016—2018 pp. ctanoBuB noHax 16 %.

Tabruys 2

JAunamMika nmoxka3HukiB nponnkHeHHs InTepHery y €Bpomni*

. o YucenbHiCTh online HaCENEHHS, MJIH.
§ . i PiBens gocryny no Iareprery, % ocif
Hattssa perony /et 2016 2018 Abeomorne 2016 2018 Abeomorne
BiIXUJICHHS BiIXUJICHHS
€Bpora (3arauom) 80 83 3 632,01 653,15 21,14
[lirniyHa €Bpora 93 95 2 30,54 30,65 0,11
3axigHa €Bporna 89 92 3 146,14 230,54 84,4
IentpanpHa €Bpora 86 82 -4 141,21 66,47 -74,74
[liBnenna €Bpoma 71 75 4 151,56 157,62 6,06
Cxinna €Bpona, y 1.4.: 66 72 6 162,56 167,87 5,31
Ykpaina 49 66 17 21,86 29,04 7,18
Borapis 60 70 10 4,26 4,95 0,69
PymyHist 74 70 -4 14,28 13,65 -0,63

* Crknaoeno ma pospaxosano aemopamu 3a oawumu European E-commerce Report [14, c. 12, 32-33, 89,
91-92: 15, c. 15, 27-28, 91, 93-94].

Yacrka CxigHol €Bponu Ha €BpPONEHCHKOMY PUHKY eleKTpoHHOI komepiii y 2018 p. cranoBmia
6,37 %, mo Ha 0,2 % Ounsine mopiBasHO 3 2017 p. [14, ¢.42; 15, ¢.35]. I xoua BOHa HHUHI y MOHAX
10,7 pa3u MeHIa, HbK 4YacTka 3aximHoi €BpomM, ajic BOHA B OCTaHHI POKM TUIbKH 30UIbIIYBaNach Ha
BigMiHy Bijx yactok [liBHiuHOI Ta [enTpanshoi €Bpomnu. [1pu npomy nokaznukun B2C nponaxis y kpaiHax
CxigHol €Bpony MaroTh BEIWYEC3HHE MOTEHIaN JJIs 3pOCTaHHS, OCKUIBKH, SK CBiI4aTh AaHi TaOml. 2, y
IIbOMY PEriOHI YITKO MPOCTEKYEThCS TEHICHINS 10 IMiJBUINCHHS PIBHSA AOCTYNy 10 IHTepHeTy Ta
YHCENLHOCTI OHJIAlfH-HAaceneHHs. Hermorani mepcrekTHBY 3a MUMH MMOKa3HUKaMH (OCOOIHMBO MOPIBHSHO 3
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Pymyniero) mae # Ykpaina. Tum Oiiblie, 1110 32 JaHUMH 3BIiTY NMPO €IEKTPOHHY KoMepiiiro y €Bpomi 3a
2018 p. [14], yacTka Tak 3BaHHMX C€-TIOKYIIB B YKpaiHi HUHI CTaHOBUTH 44 % (a1 TOpIBHSHHS Y
Pymynii — 16 %, Bonrapii — 26 %, Cep6ii — 31 %).

Ha punkax xpain CxigHoi €Bponu B OCTaHHI POKH NPOCTEXKYETHCS 1 MO3UTHBHA TEHJICHIIIS 10
36inbiienHs e-BBII ta 3pocranns B2C nponaxis enektpoHHOT Komepirii (Tadu. 3).

HopiBusinna nuHamiku noxkasHukis e-BBII ta B2C npoaa:xis
eJIeKTPOHHOI KoMepuii y kpainax Cxignoi €Bponu*

Tabauys 3

e-BBII (vactku enextponnoi komeptii y BBIT), % 3pocrani B2C Hpoﬂi)lgB CHICKIPOHHOL
Kpainn oY — Komepuil, %
2014 | 2016 | 2018 201872016 | 201872014 20142015 | 20152016 20162017
Ykpaina 2,30 | 1,46 | 4,50 3,04 2,20 34,9 31,0 30,6
Bonrapis 0,60 | 1,05 | 1,15 0,10 0,55 18,1 25,0 21,7
PymyHist 0,80 | 1,20 | 1,88 0,68 1,08 24,2 38,0 40,0

* Crnadeno ma pospaxosano aemopamu 3a oanumu European E-commerce Report [14, ¢. 89, 91-92; 15, c. 91,
93-94; 16, c. 23, 25, 34, 66].

VYci HaBemeHi BWINE TEHJCHIII CBIMYAaTh PO CHPHUSATINBI CTpATEridyHi TEPCIIEKTUBU PO3BUTKY
enexkTponHoi komepuii B2C sk y Cxignii €Bpormi 3aranoMm, Tak i B YKpaiHi 30kpema. BomHouac,
OI[IHIOBaHHsI TIepeBar Bijl MOAAJIBIIOr0 PO3BUTKY ENEKTPOHHOI KOMEpIlii Y IUX KpaiHaxX Ba)KKO BBaXKaTH
CHOXHMBAYIB TOBApPIB Ta / a00 MOCIYT eIEKTPOHHOI KOMEpIlil OCHOBHA BUI'0/1a, HA HAIIl TIOJISI, TIOB’s13aHa 3
THM, IO TOKYNKY MOXXHA 3IIHCHUTH Yy OyAb-sSKUI 3pydHUI A CIIOKMBA4a 4ac, OCKUIBKH iHTEpHET-
MarasuHu MOXKYTb IpaIioBaTh 24 roguHu Ha 100y, 7 110 Ha THXKAEHB, 365 IHIB Ha PIK Ta y OyAb-IKOMY
3pYYHOMY JUIsi CIOKHMBada Micii, e € jgoctyn a0 IarepHery. KpiM Toro, ms TopriBis He oOMexeHa
HISIKUMH TeorpadiuHIMH YM HaIlIOHATEHUMH KOpJOoHaMH (HMOBIpHI 0OMEXEHHS OB’ s3aHi JIUIIE 3 piBHEM
PO3BHHEHOCTI KOMIT'IOTEpHUX MEPEXK y TOMY UM IHIIOMY perioni). BmacHuku 6i3Hecy (y T.4. Maloro)
OTPUMYIOTh MOXKITUBICTh OYTH MPUCYTHIMH Ha PHHKAX PI3HUX KpaiH CBITY 1 (paKTHYHO BECTH CBii Oi3HEC y
cBiToBoMy MacmTabi. Buroga BiacHWKIB 0i3HeCYy TaKOXK MOJNATAE y TOMY, IO crenudika erekTpoHHOT
KOMepIIii TI03BOJIsIE TM MOPIBHSHO JIETKO KOHTPOIIOBATH Jii MEHEIDKePiB, HaBITh Mepe0yBalovn JTANeKO Bij
CBOET KOMIIAHii 4M cBoro mignpuemcrBa. LlpoMy, 30Kpema, crpusie aBTOMAaTHYHA peECTpallisi BCiX
TOPTOBENBHUX YTOJ 1 MPOBEIACHUX CKIAJCHKHX oOmepaniii. MeHemkepy pIi3HUX PIBHIB YIpPaBIiHHS Ta
MpaliBHUKU KOMITaHiH, 10 3aliMaloThCs €NEKTPOHHOIO Komepitieto B2C, 3aBasku 1 crenudimi MarTh
MOXIIMBICTh WIBHJKO pearyBaTd Ha 3MiHHM KOH'IOHKTYpH PHHKY, il CBOIX OCHOBHMX KOHKYPEHTIB,
3MEHIIYBAaTH BUTpPATH (4Yacy Ta Tpollei), moB’s3aHi 3 oOMiHOM iH(opMaIlli€ro sik BcepeanHa, Tak 1 1mo3a
MEKaMH KOMIIaHil; peai3yBaTH 3ax0j¥, CIPSIMOBaHI Ha MEpPCOHATI3AIlIo0, 10 T03BOJILE 0e3 0COOIMBHUX
JOJATKOBHX 3YCHUJIb IIIBUIIUTH PIBEHb SIKOCTI OOCIYrOBYBaHHS Ta, SK HACTIIOK, 30UIBIINTH OOCSTH
MPOJAXKIB 1 T.IL. 1 T.1H.

BucHoBKH Ta mepcneKTHBH MOAATBIINX JAOCTIIKEHb

[IpoBeaeH] MOCHIIPKEHHS IO3BOJMIM BHSBHTH IO3UTHBHI TEHIEHII y PO3BUTKY €IEKTPOHHOL
komepuii B2C y Cxigmiii €Bponi 3aranom Ta B YKpaiHi — 30kpema. BoHu, mepemyciM, moB’s3aHi 3
JMHAMIKOIO TIOKa3HWKIB TIPOHUKHEHHS [HTepHeTy, 30iMbIICHHSIM YHCETbHOCTI OHJIANHH-TTOKYIIIIB,
3poctanHsaM B2C mpopaxiB €IeKTpOHHOI KOMEPINl Ta, K HACTIJIOK, 30UIBIICHHIM YaCTKU eJIeKTPOHHOT
komepnii y BBII kpain Cxignoi €Bponu. Lle, a Takok YCBiJIOMJIEHHS TOro, IO, SIK HAaroJIONIyBaB
I1. Kotnep [10], kokni 10 % NpOHMKHEHb INIBHIKOIO Ta SKICHOTO IHTEpHETY MOXKYTh 3a0€3MEUUTH
exoHoMmii 3pocranHs BBII na 1,4 % Ha pik, MigBOAATH IO BHCHOBKY IIPO HEOOXIJAHICTH aKTHBI3allii
PO3BHTKY €IEKTPOHHOT KOMeEpIlii B YKpaiHi.
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BcraHoBiieHO, MO PO3BHTOK EIEKTPOHHOI KOMEpIii MOXKE MPHU3BECTH JO 3MCHIICHHS KaHaJiB
TPaIUIIHHOI ONITOBO-PO3PIOHOT TOPTiBIIi, a MOJAIBIIIE TOMUPEHHS Li€T MPAKTHKH € SICKPABUM MPHKIIAI0M
MposIBY Tak 3BaHOro e(eKTy “IHCTHTYLIOHATbHOTrO BUTICHEHHs . OOIPYHTOBaHO NYMKY, IIO PO3BUTOK
CNEKTPOHHOI KOMepIIii MiCTUTh MPUXOBaHI PU3UKHU ISl THX KpaiH, /e He aKyMyTIOIThCs (a00 J0 SKHX
HaJIXOIATh Iy)K€ HM3bKI) IMBIACHAM BiA [BOIO PO3BUTKY Ta IapalieIbHO BiIOYBA€ThCS CYTTEBE
3MEHILICHHS MEPEeXi TPAAULIIHHIX KaHATIB BHYTPIIIHBOT TOPTIBIIi.

[pencrarienHi pe3ynbTaTH JOCTIIKEHHS Haall MO)KHAa BUKOPHCTATH JUTSI BUBYCHHS B3a€EMO3B SI3KY
MK PO3BUTKOM EJIEKTPOHHOT KOMEpIIii Ta MOMIMPEHHSIM MPAKTHKH BIPTYalbHOI CAMO3aHHSATOCT1 K OTHOT'O
3 MPUHIIUIIOBO HOBUX MMIIXOMIB O BHUPILICHHS 3HAYYIIUX COLIaJIbHUX 3aaad. He MEHII BaKIMBHUMHU
BB@)KAEMO 1 OB JOCHTIDKCHHS, CIIPSIMOBaHI Ha BU3HAYCHHS POJII €JICKTPOHHOI KOMEpIIii Ta IHTepHET-
TEXHOJIOT1H y mporieci acumitarii po3BHTKY MaJoro 0i3Hecy, MiIBUIIEHH] eeKTUBHOCTI Oi3Hec-TIpoIieciB
Ta JiSUTBHOCTI Ha KOHKYPEHTHOMY PUHKY CY0’€KTIB MajoOro MiANpHEMHHUIITBA.
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B2C ELECTRONIC COMMERCE: DEVELOPMENT IN EASTERN EUROPE, RISKS
AND EFFECT OF INSTITUTIONAL DISPLACEMENT

© Piatnytska G. T., Hryhorenko O. M., 2019

The goals. The formation of the global information economy is closely linked to the emergence and
growth of the e-commerce market. So, the goals of the article are to identify the main trends in the B2C
e-commerce market in Eastern Europe and to characterize potential risks as a result of its further
growth. To achieve the goals, it was planned to determine the essence of the concept of “electronic
commerce”; to characterize the historical stages of e-commerce development; to make a comparison
between e-commerce systems like B2C, B2B, and B2G; to identify the benefits of e-commerce from the
positions of different stakeholders’ groups.

Main results. Analysis of various sources has shown that there are several approaches to the
definition of “e-commerce”. The definitions, where e-commerce is viewed just as one of the forms of
trade, are too limited. It was recommended to pay attention to the fact that it includes trade and
financial transactions carried out using computer networks, specific information technologies, etc.

The period of consolidation of efforts in the development of e-commerce began in the 70’s of XX
century with the unification of the standards of electronic data interchange between organizations. In
the 90’s of XX century Web technologies appeared and internet store emerged. The development of the
Internet in the last decades of XX century has also led to the emergence of various e-commerce systems:
B2B; B2C; C2C; B2G; G2C. The stage of e-commerce development from the beginning of XXI century
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and so far it was proposed to be conventionally named as the stage of convergence or synergy of
traditional and e-commerce trade.

The expansion of the B2C e-commerce stimulates the development of trade, giving it a new
innovative impulse, but in the strategic perspective, it can lead to a decrease of traditional wholesale and
retail channels. This redistribution is a vivid example of the “institutional displacement” effect.

E-commerce B2C development is directly related to the depth of the Internet penetration. The
share of Eastern Europe in the European e-commerce market in 2018 was 6.37 %, which is 0.2 % more
than in 2017. The B2C sales figures in Eastern Europe have huge potential for growth, as there is a clear
tendency to increase the level of Internet access and the number of online population. The share of e-
buyers in Ukraine stands at 44 % now (for comparison, in Romania — 16 %, Bulgaria — 26 %, Serbia —
31 %).

It has been identified that business owners (including small) get an opportunity to be present in
the markets of different countries and actually conduct their business on a global scale. Managers and
employees of B2C e-commerce companies have the ability to respond quickly to changing market
conditions, etc.

Conclusions and perspectives of further research. The conducted research allowed to reveal positive
tendencies in the development of B2C e-commerce in Eastern Europe. At the same time, the actual
evidence that every 10 % of penetration of fast and high-quality Internet can provide the economy with
GDP growth by 1.4 % per year, leads to the conclusion that it is necessary to intensify the development
of e-commerce in Ukraine. It is argued that e-commerce development involves hidden risks. The
presented results of research in the future can be used to study: the relationship between the
development of e-commerce and the spread of virtual self-employment practice; the role of e-commerce
and Internet technologies in the process of facilitating the development of small businesses, etc.

Key words: e-commerce, internet store, business-to-consumer system, risks, the effect of
institutional displacement, trade, internet environment, development.
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